
 

Biztastic Course Outline: 

Session 1: 

"Essentials"  
This class will be the introduction and introduce some vital key concepts about 
entrepreneurship and businesses. We will also discuss topics like disruption and 
leadership styles 

Session 2: 

"Essentials Part 2" 
This class will be in continuation to the other key concepts class where we go further in 
depth about what an entrepreneur is and we also learn about concepts like macro trends 
and vision statements. 

Session 3: 

"Ideating"  
In this class we start to explore the concept of ideating. Which is arguably the most 
important concept in the world of entrepreneurship. We discuss various ways on how to 
successfully ideate. 

Session 4: 

"Ideating Part 2"  
We continue delving into the world of ideating and explore more topics like USP’s, 
problem statements, name creation and more in depth. At the end of the class the 
children will be asked to come up with 2-3 business ideas they’ve had by the next class. 
These ideas will then be used throughout the course and by the end of it the children will 
have built their own feasible business plans and learned extremely crucial skills with 
respect to their own ideas. 

Session 5: 

"Types of Market Research" 
In this session we will discuss what market research is and how to properly do it. It’s an 
essential part of the entrepreneurship process. We will also be discussing prototyping 
and the various forms of market research as well. 

Session 6: 

"Types of Finance" 
In this module we will explore the various types and sources of finances an entrepreneur 
can obtain. We’ll explore concepts like loans, equity, short term finance and more.  



 

We will also go through the multiple ideas the children have had and pick one out per 
child to go ahead with for the rest of the classes after detailed discussions of the ideas. 
These ideas will constantly be brought up when exploring new concepts and topics to 
help ease the understanding process and it will also help develop a full fledged business 
plan and pitch for the children themselves. 

Session 7: 

"Types of Investors and Stakeholders"  
In this class we discuss what investors and stakeholders are and who they are. Concepts 
like venture capital, angel investors, public and private stakeholders and more will be 
discussed in this class. The children will then be asked about who they think their 
stakeholders and investors might be with respect to their own ideas. 

Session 8: 

"What do Investors and Stakeholders care about?"  
In this class we’ll go over some extremely vital, yet often overlooked areas which 
investors and stakeholders actually value a lot. We’ll be discussing concepts like 
Corporate Social Responsibility, work culture and why these are more crucial than you 
might think they are. 

Session 9: 

Change is the only constant  
"The importance of being constantly evolving"  
In this class we will discuss how entrepreneurs need to constantly change and adapt with 
the times in order to survive. We will discuss potential ways of doing so and try seeing if 
we can tackle various scenarios with respect to the ideas presented by the class. 

Session 10: 

If the bulb is bright, you need to own the right  
"Intellectual Property"  
In this module we’ll be discussing intellectual property and how it is extremely important 
to own your own ideas. We’d discuss the various forms of intellectual and property and 
ways to build moats for your business to safeguard it. All these discussions will more or 
less be based around the children's business ideas as well. 

Session 11: 

"Business Plans" 
In this session we will discuss what a business plan is and what its various components 
are. We will then develop a detailed business plan with regards to the children’s ideas 
from before and also work on it over the next few classes. 



Session 12: 

"Growth Strategies 1"  
Once your venture is successful and sustainable the next step you need to take is to start 
growing your enterprise and make it bigger and better than before. In this class we 
discuss the fundamentals of marketing and customer acquisition. 

Session 13: 

"Growth Strategies 2" 
Carrying on from the previous class we continue talking about the fundamentals of 
marketing and also discuss various topics like economies of scale. After some discussion 
we talk about each person's individual growth strategy and add it to the business plan. 

Session 14: 

"Marketing 1" 
In this class we will discuss what exactly marketing it is. Marketing is one of the most 
important aspects of being an entrepreneur. It can make or break a huge majority of all 
entrepreneurial ventures. It is a word that gets floated around a lot and many people 
don’t know exactly what it comprises and how to go about marketing. We’ll discuss 
concepts like digital marketing and the 5 P’s system. 

Session 15: 

"Marketing 2"  
In continuation to the previous class we’ll go more in depth with regards to the concept of 
marketing. We’ll go through strategies, pitching, organic marketing among other things. I 
have been extremely successful with marketing in my own ventures and I feel like I can 
provide a great insight into this world for the class. At the end of the class we’ll get the 
children to add their marketing plans to their overall business plan. 

Session 16: 

"Revenue Models"  
Revenue models are a very vital part of business strategy when it comes to 
entrepreneurship because if a revenue model fails then the whole venture fails. In this 
module we’ll discuss types of revenue models and why it’s essential to have a unique 
revenue model. This too will get added to the business plan. 

Session 17: 

Don’t let the red get to your head  
The world of entrepreneurship is not a fairy tale situation where everything is ideal. There 
can be extremely low lows, but also extremely high highs. In this class we’ll discuss the 
possible problems each of the children's ideas might face and discuss topics like pivoting, 
cash crunches, and more. We’ll also discuss the topic of mental health and talk about how 
the class can overcome these challenges if they ever face them in their day to day life or 
their entrepreneurial life. 



 
Session 18: 

Are you ready for the sharks?  
Pitching is an extremely important concept when it comes to entrepreneurship and in this 
class we learn the art of pitching as well as the types of pitches. We also talk about 
networking. 

Session 19: 

Previously on Shark Tank 
In this continuation we work on one-pagers and elevator pitches which are extremely 
important. We’ll do a general recap of key concepts in the course and we will do practice 
pitches. 

Session 20: 

It’s now time to meet the Sharks 
A week after the previous class we’ll group together for the final class. In this the children 
will pitch their ideas, business plans and growth strategies to various accomplished 
individuals in their fields and get detailed feedback on their ideas. In the meantime the 
children can constantly send me their pitches for feedback before the final day.


